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How To Build An Email List

Building an email list is by far the most effective way to initiate and build relationships
with your customers and subscribers. It is also the BEST way to nurture and retain your

audience long term.

This is how you will be able to promote your products, as well as continually update your
clients on new and upcoming products and promotions. You can also communicate with
customers and those in your niche or market to get their feedback and help develop and

grow your business.

This is why so many Internet marketers are always looking for new and helpful tips
regarding how they can successfully build their list. Many people simply don’t realize

how easy it can be.

This is why so many people are looking for an actual strategy as to how to build an email
list. You have to be able to reach the right market of people, or your list won't get you
anywhere. So you have to be able to not only develop a relationship with your customers

and subscribers, but you also need to earn their trust.



Choosing Your Email Marketing List Service Provider

Having an email-marketing list puts you at a distinct advantage over your competitors

and even other marketers who have yet to embrace the world of email marketing.

An email list allows you to collect potential customers easily and contact them when you

wish to tell them about your business, specials, and products you are offering.

There are several excellent choices today when it comes to email marketing list service
providers (also referred to as auto-responders). The competition between them is so great
that you are going to want to spend some time going through the benefits of each service

to find the right one for your business.

The good news is that the standard among the top providers is so high that you cannot

really go wrong regardless of which one you choose.

There are several points to look at when choosing an email list management provider.

This includes customer support, price, and reliability.

Customer support is a vital factor in the service you will choose. Top providers like
Aweber and GetResponse have excellent customer service and technical support, and you
can always expect to receive a response within 24 hours (usually less) of sending in your
support request. Thankfully their layouts and systems are so simple to use that people

rarely have any problems.

Price is also a major consideration. Unless you plan on having an email list with
hundreds of thousands of subscribers by next week, then a service like Aweber,
GetResponse, MailChimp, or SendLane, will suffice and the cost is only a couple

hundred dollars or less per year.



These services usually charge based on the number of subscribers you have with a
minimum amount and a maximum amount. However, considering the value that you will

gain from building a list of subscribers, this cost is almost negligible.

When it comes to email marketing list providers, don’t let price alone be the limiting

factor in your choice.

Reliability is crucial. You will want a service that can assure delivery of your emails and
that has effective spam prevention. Consider the history of their uptime, some of the
customer reviews (both positive and negative), the delivery rates of the service, and even

the customer service rating based on the response time and helpfulness.

Don't get caught up in a fly-by-night auto-responder service that doesn't fulfill their end

of the deal long term.

With all of that in mind, these factors are the main ones you should look at when

choosing an email marketing list service provider.



Strategies For Getting People Onto Your List

In this section, we will look over some of the most common AND proven methods and
resources for building a highly responsive and profitable email list, regardless of your

niche or target audience.

Use Pay-Per-Click Ads to Drive Traffic

If you have the budget, you can use something like Google's Adwords program to push
traffic to your email-subscription landing page. You can select the keywords you want to
use and then create a campaign around them, using classified like ads to get people to

sign up.

Make sure you have a great landing page because every person who "clicks away"

without signing up costs you money!

Use Basic SEO Tactics

By far one of the most common techniques for building an email list is to have an opt-in
page or form on your website. This is a page that prompts your visitors to enter in their
email contact information to get more information regarding the topic that your website

revolves around.

You have to make the process of giving contact information as easy as you possibly can
for your audience. Ensure that everything is in order because the last thing people want to
see is an error page when they have just entered their personal contact information.

Using exit pop ups, pop unders, and even opt in forms on the side bar of your blog.

All this will do is lead people believe that your site is fraudulent, and they will be entirely

unlikely ever to return.



Offer Special Opt-in Incentives
It helps if you offer people something of value in exchange for their contact information,
such as a free report or an eBook. Also, you have to make sure that whatever it is you are

offering can be easily accessed directly after the customer has provided their information.

This will be the best way to start things off on the right foot. Using this method, you can
also promote other products, upsells, or other offers within the report or book — or even

on the download / thank you page as well.

Add a Sign Up Form On Every Page of Your Site

Far too many people forget to do this easy concept. Put your form in front of your
visitors' faces. Some people that come to your website are just "tourists" and they leave
shortly after arriving. By having this on your page, you can easily capitalize on every

little bit of traffic that visitors your site, especially the bounces.

Others are genuinely interested in what you have to offer, but either don’t have the need
for it at the current time or don't have the money. Make it easy for those interested to

keep in contact with you. Put a sign-up form "above the fold" on each and every page.

Clearly State the Benefits of Joining Your List
On your subscription or landing page, prove to potential subscribers that your newsletters

and emails will not be (a) spam (b) a waste of their time.

People have lots of information overload in their lives nowadays, so they want to read

things in their inboxes that are interesting, useful or informative.

Give them a preview or clearly explain what the main benefits of being a member of your
list will be. Offer testimonials, sample messages or an archive of older newsletter issues

or information to them just for joining. Show them what's in it for them.



Using Solo Ads

Solo ads are advertisements spaces that you can purchase from recognized email
publishers. When these publishers send online mailers to their subscribers, an
advertisement for your company also gets added to the mail. In many cases, the email or

publication may be directly specific to ONLY your business or offer.

You get to pick the advertisers in such a manner that your emails are only sent to
subscribers who have indicated an interest in receiving information about businesses that

offer the same service as you do, making these emails highly targeted.

Learning how to build an email list with Solo ads is hard work, and you will likely be
better off using the services of a professional. Many companies claim to provide these
services, and you need to be careful when picking one because they might end up getting

your business blacklisted from major email providers. Look for feedback and reviews.

Services that offer quality solo ad programs have been proven to be highly effective and
have a lot of positive feedback from their clients. You also get the benefit of picking a
service that specializes in your industry vertical, and this will ensure that your business

gets promoted properly.

Run a "Membership Drive"
Ask your current readers to help you get more subscribers. Set up "Send to a Friend"
options on your website and ask people to send emails to their friends and business

associates asking them to sign up.

Give away a special report or coupons or some kind of reward for people who get friends

to sign up.

You could even run a contest or some kind of time based event to help drive traffic.

Creating polls is also a great way as well.



Getting Active In Forums

Active forums will allow you to ask for an opinion on a subject relevant to your niche.
When people ask questions, you will want to point them to your site. The great way to do
this might be to say that you wrote a new report answering or talking about their

question. You will have included a link to your opt-in page somewhere in the report.

One of the best methods to drive adequate traffic to your site is to get involved in posting
messages to public forums in your niche. You can either start a new topic or add to an

existing topic. Interact in conversations and provide value to the community.

Scenario questions are also useful such as "If you had to build a list of 1000 subscribers
in 30 days, how would you do it?" Mention that you think you have answered the

question and include a link to your opt-in page where the article can be found.

Another useful way I've found is to ask forum visitors to provide you with questions in
your area of expertise. The important thing here is that you have already done the
groundwork and prepared a report along the lines of the frequently asked questions about

the topic.

With existing topics, it really is dead easy. When someone asks for assistance with

something relating to your area of expertise, be prepared to add your own comments.

In short, learn to be active.

Also make sure to add a link in your signature to your website (with your opt in page).
There is also a possibility that you will have already written an article or posted a blog on
this topic. If you haven't, and the topic is worth considering, then now is your chance to

put together a quick tutorial or checklist explaining the answer. This will be found via a

link to your site, where an opt-in form will also be waiting to engage your new visitors.



Interacting With Your List

How To Keep Your List Members Happy and Increase Your Email List

We all know how important it is to build a membership list. When done right, your list
can be a captive audience. When you offer them deals, they’ll buy! But just as important

as building a list is maintaining it properly.

If you have people ignoring your messages or unsubscribing, it won't do you any good.
First of all, when new people sign up for your list, don't sell to them right away. The first
couple of times you email them offer them valuable information or something nice with

no strings attached.

Focus on building a relationship with them. If your first broadcast message is a bid for

their money, they'll likely be unsubscribing.

Make A Worthwhile Offer

You know that it's pretty much essential to offer a freebie if you want people to sign up
for your list. Nobody wants to sign up on an email list and run the risk of getting
spammed to death.

A freebie sweetens the deal for them.

Well, you've also got to keep the freebies coming. Every so often, give them something

special. Remember, your list members are special to you. Treat them that way.

For example, put together a quick (presell) report or offer a really good discount on your

products or services.

You can even introduce scarcity in this phase just to prove your seriousness.



Frequent Contact Is Key

Keep in touch with your list on a regular basis.

Everybody debates how much you should send out emails. Email them too much and
they'll start to ignore you. If you wait too long to email and they'll forget about you. It's
tough to say exactly how much is the right amount because every niche is different, but

keep in steady contact. A couple of messages a week is considered pretty standard.

Be sure to not over sell.

Make sure that you email them sometimes just to stay in touch. In other words, every
email shouldn't be an offer. Instead, share some news item with them or invite them to

visit your blog. Make it a point to follow a consistent schedule for contacting your list.

Send them some tips or an article of some kind. If you only email them with offers they
will associate you with only wanting to sell to them. This will, in turn, make it more

difficult for you to sell to them over time.

Affiliate Emailing

One strategy you can use is to become an affiliate for other people’s products and
services and market them to your list. This can be an extremely lucrative way to generate

money through your list.

There is a caveat though.

Don't ever recommend a product or service you haven't tested or used. Don't forget it's

about credibility, not just sales.

Keeping your list properly informed, offering good advice and free products will endear

you to them - it's all about building trust. Remember, people buy people first!



Ask Your Subscribers To Get Involved

Another way for your subscribers and members to enjoy being a part of your list is to

actually be involved.

Invite them over to your social media sites where they can enjoy polls, games, quizzes,
discussions and other things that get them actively participating. If they feel like they are
part of your business, they'll feel better about buying from you.

Keep your ears open and listen to what they have to say. Again, social media is a good
way to do this. Keep tabs on the feedback they give you about your service. Understand
as well as possible their problems, questions, worries, fears, and concerns. Then, when
you make offers, give them exactly what they want or need to get their problems

resolved.

And always, always offer them good deals. Never push garbage on your list. You can
also encourage your subscribers to interact or do a task as an incentive to get access to a

discount or a better deal.

Even just one lousy product or scam offer will cost you a huge amount of your list
members' trust and respect. Your authority and reputation as the one that gives them good
stuff will be damaged. Always make sure you offer them high quality offers that they can

use.

Present yourself as an authority to your subscribers, get their feedback and then work to

create products or services that provide a solution.



Conclusion

The email-marketing list should be the most important component of your Internet

marketing campaign.

Focus on building a quality list versus building a MASSIVE list of tire-kickers or people

that won't interact or benefit you just as you benefit them.

The larger and/or more quality your list is, the more sales you will be able to make. But,

you should not simply look at your email list as a means of making money.

Instead, view at your list as an opportunity to build relationships with your customers and

potential customers.

Put emphasis on developing a strong relationship with a reliable and faithful clientele.
Then, when you have a product or service to promote, you can send your promotion via

email to many people who already know, like, and trust you.

It takes a lot of time and effort to build a list that is going to be effective, but it is well

worth it in the long run.

Once you've learned the basics of driving traffic and how to build an email list, you will
have successfully mastered creating a powerful means of long-term income and success

for your business that will carry you well into the future.
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